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ABOUT CLIPPERTON

FROM VC TO PE - 2025 EDITION

Since 2003, Clipperton has been dedicated to
assisting leading innovators over the long-term in
their strategic and financial development. With a
track record of over 500 transactions in the broader
Technology industry, we have played a pivotal role
with entrepreneurs, top-tier investors and corporates
in complex cross-border M&A, growth financing and
leveraged buyouts.

Clipperton is dedicated to assisting European
companies with international ambitions. On top of
our core execution hubs in Paris, London, Berlin, and
Munich and our Senior Advisors in Asia and the US, we
are the Tech team of the Natixis global M&A Alliance,
with a collective strength of 500+ dedicated M&A
professionals spanning more than 35 countries
worldwide.

ONE OF THE MOST ACTIVE M&A ADVISORS
IN EUROPE FOR TECH BUYOUTS
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